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. Curiosity Opener (short & sweet)

“Hey [Name], I’'m calling for a specific reason — do you have two minutes?

Quick question: what do you know about stem cells?

I just came across something life-changing — a small wearable patch that reactivates your own
stem cells, no drugs or injections. The stories are incredible.

I’d love for you to take a look. If I send you the link to ThisIsItInfo.com (or get you on a quick
Zoom), can I count you in?”

¢ 2. Testimonial-Driven (health angle)

“Hi [Name], I’ve got to share this with you. Do you have a minute?

I just heard about a 91-year-old woman whose memory test score jumped from 4/30 to 24/30
after using this stem cell activation patch. Another man regained feeling in his leg after 5 years.
This tiny patch isn’t about covering up symptoms — it helps your body repair itself.

I don’t want to over-explain — the proof is online. Can I send you the link to watch a short
video? If you don’t like what you see in 10 minutes, you can stop — fair enough?”

S 3. Business Opportunity Angle

“Hey [Name], do you have a couple of minutes?

Listen, I’ve just partnered with the fastest-growing company in direct sales two years running.
They’ve gone from $20 million to $600 million in just a few years — all because of one patented
patch.

It’s exclusive, nobody else has it, and the business model is built to help everyday people
duplicate and earn real residual income.

I don’t want to bog you down in details — there’s a Zoom this week where top leaders explain it
all. If I send you the invite, can you jump on?”

Tip: Always deliver these with excitement and urgency (like Joe said: energy, passion, and
emotion). End with a simple “Can I count you in?” — then stop talking and let them answer.



